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In the first stage of an upward market people aren’t talking about stocks. When ten people would rather talk to a dentist about plaque than to the manager of an equity 
mutual fund about stocks, it’s likely that the market is about to turn up.

In stage two, after I’ve confessed what I do for a living, the new acquaintances linger a bit longer – perhaps long enough to tell me how risky the stock market is – before they 
move over to talk to the dentist.

In stage three, with the market up 30 percent from stage one, a crowd of interested parties ignores the dentist and circles around me all evening. Everybody at the party has 
put money into one issue or another, and they’re all discussing what’s happened.

In stage four, once again they’re crowded around me – but this time it’s to tell me what stocks I should buy. When the neighbors tell me what to buy, and then I wish I had 
taken their advice, it’s a sure sign that the market has reached a top and is due for a tumble.

- Peter Lynch
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Flight to Lower Risk: Industrial and Net Lease
• Net Lease has managed to capture 18.4% of all commercial investments, up 

from its 5 year average of 11.8%. A bump in Net Lease acquisition indicates 
hedges against economic recession.

• As of Q3 2020 net leased industrial cap rates fell 20 bps nationally year-
over-year. Fund managers have increased (or maintained in the face of the 
denominator effect) their allocations to real estate over stocks and bonds to 
hedge against recession.

• According to Colliers Research – National industrial pricing has increased 8% 
year-over-year, while pricing in tertiary markets has increased about 24%.
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Downward Pressure on Cap Rates

Inflation Anticipation: Changes in the securities market indicate 
that the Fed’s measure of inflation to average 2% over the next 
decade, a 50 bps increase from November. Anticipation of future 
inflation puts downward pressure on today’s cap rates.

Low Interest Rates: In Jan 2021, Jerome Powell – the Fed Chair said 
that the Fed would leave interest rates near 0% for the near future. 
Low interest rates put a strong downward pressure on cap rates.

Bond Purchases: The Fed bought over $500B in bonds over 
2020 and has indicated that they will continue these purchases. 
Bond purchases sharply increase the money supply, putting strong 
downward pressure on cap rates.

Reserve Requirement: As of March 2020 the Federal Reserve 
reduced the required bank reserve to 0% across all deposit tiers. 
Removal of the required reserve sharply increases the amount of 
money banks have to lend, putting moderate downward pressure on 
cap rates.
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The Canary in the Coal Mine
• Family offices tend to be conservative, sophisticated, and rarely sell unless 

given extremely compelling economics. 

• Over the last two years, two of Minneapolis’ largest family office-owned 
industrial portfolios have traded: Industrial Equities Portfolio for $247M and the 
CSM Industrial Portfolio for $649M. 
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Over the last two years, the Colliers’ MSP Investment Services Group has 
completed $1.54 billion of transactions totaling 19.22 million square feet including 
the Industrial Equities Portfolio and CSM Industrial Portfolio. 

For more info on case studies or the process for these large family office or entity 
level transactions please reach out to the Colliers’ MSP Investment Services Team.

• The fact these two groups decided to sell in an entity level transaction 
rather than one-offs over time proves the thesis that we are experiencing 
the perfect storm for value for large portfolio level transactions. 

• In the near term – these family office portfolio transactions will continue to 
make headlines as long term holders realize they’re at the top and want to 
book the win on a lifetime of acquisitions and developments.

Industrial Equities Portfolio

Buyer: Blackstone

Price: $247M

Size: 2.5M square feet

Largest Industrial Investment 
Transaction In Twin Cities History!

CSM Industrial Portfolio

Buyer: Blackstone/Link Industrial

Price: $649M

Size: 5.7M square feet

Largest Real Estate Transaction In 
Minnesota History!


